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DAVE WALSH’S PRESCRIPTION FOR “ON YOUR FEET” 
PERFORMANCE HEALTH 

 
 
 

“The voice is the mirror to the soul.” – Galean, ancient Greek 
philosopher 

 
 

• When you know yourself, you know the world around you and 
how you fit in.  You know what you will and won’t tolerate.  You 
will know who and what is good for you and who and what isn’t. 

 

• NEVER be a verbal abuser to the person you need to take care 
of the most – YOU!  When you say negative things to yourself, 
you are unconsciously chipping away at your self-worth, which 
diminishes your self-esteem.  You might think you are being 
humble by cutting yourself down or being self-deprecating, but 
you are not.  Instead, you are exhibiting a weakness – “one-
downsmanship”, that your “inner opponent” can latch onto.  In 
essence, you are giving this opponent more verbal ammunition 
to use against you.  Don’t add to the arsenal of your verbal 
enemy – don’t say bad things to yourself! 

 

• OPEN YOUR MIND – To gain the winning advantage over your 
verbally vicious inner opponent, you need to deflate all 
prejudices or preconceived notions you have about him or her 
or the product, commercial, writing, promo, trailer, narration, 
director, producer, client, etc.  Begin each new interaction (and 
that means each new script) with a fresh, new outlook.   

 
 

mailto:dave@walshvoiceovercoaching.com


Privates    *    Workshops    *    Demos    *    Consulting                                                             
(323) 697-4405   *   dave@walshvoiceovercoaching.com   *   www.walshvoiceovercoaching.com 

 

 
 

 
 

DAVE WALSH’S PRESCRIPTION FOR “ON YOUR FEET” 
PERFORMANCE HEALTH 

 (cont’d) 
 
 

• Remember – a closed mind begets a closed life.  An open 
mind, on the other hand, results in an open and exciting life 
filled with the anticipation of what’s going to happen next.  An 
open, non-prejudiced mind allows you to deal with any 
situation, script, product, person, etc. that may come your way 
because you are free of preconceived notions.  You are ready 
for ANY surprise!! 

 

• And when your mind begins to close….SPEAK UP 
IMMEDIATELY – acknowledge your reaction to the script – 
positive or negative.  Recognition of that initial emotion is key to 
your relationship with the copy.  It sets up an instantaneous 
foundation that can either enhance or diminish performance. 
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